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R.  S.  Yeoman 


I  am  writing  these  few  words  as  the  old  year  1962  comes  to  a  close.  A 
popular  form  of  sport  at  this  season  is  to  lean  back  and  review  the  past 
twelve  months  and  make  predictions  about  the  future.  This  is  a  game 
indulged  in  by  many,  always  on  the  bright,  optimistic  side  and  seldom 
remembered  after  a  few  weeks,  especially  by  the  readers. 

For  some  time  now  there  has  been  a  gradual  change  in  attitude  about 
merchandising.  The  discount  houses  have  been  getting  the  retail  merchan¬ 
dising  headlines.  These  stores  evolved  from  the  “get  it  wholesale”  pro¬ 
motions  by  general  merchandise  jobbers,  where  in  one  fashion  or  another 
retail  buyers  were  privileged  to  buy  at  the  warehouse  at  “cost.”  Now  these 
outlets  take  the  form  of  brightly  lighted  super  stores,  found  frequently  in 
new  shopping  centers.  The  variety  chains  particularly  recognize  the  impact 
of  this  new  type  of  merchandising  and  are  taking  steps  to  cover  their  tradi¬ 
tional  markets  with  discount  stores  of  their  own. 

Naturally  coin  supplies  have  found  their  way  into  these  operations,  at 
prices  averaging  a  little  higher  than  halfway  between  wholesale  net  prices 
and  the  suggested  list  prices.  Such  outlets  have  fortunately  exposed  our 
line  of  coin  folders  and  books  to  new  collectors  who  might  otherwise  never 
have  seen  the  products.  The  happy  result,  we  remind  ourselves,  is  that  after 
one  or  two  visits  for  more  items  to  such  a  limited  array  consisting  of  best 
sellers  only,  the  collector  goes  to  the  established  full-line  dealer  for  personal 
attention  to  the  long-term  building  of  his  series. 

Many  metropolitan  areas  are  becoming  saturated  with  the  cut-rate 
stores,  and  there  will  be  contests  for  survival  as  they  feed  on  each  other.  The 
standard  type  hobby  store,  with  its  traditional  policies,  including  cordial 
across-thc-countcr  relationships  with  individual  hobbyists,  will  survive  pro¬ 
vided  sound  merchandising  and  good-will  methods  are  pursued.  We  predict 
the  discount  store,  which  also  operates  on  down  to  earth  principles,  will 
go  tlirough  a  wceding-out  period  of  a  year  or  so.  His  stability  will  rest 
mainly  on  making  a  profit.  Thus  the  dccp-cut  prices  will  slowly  vanish  and 
the  price  tickets  will  gradually  move  toward  normal  markup  levels. 

Well,  I  said  it.  Now  let’s  all  pitch  in  and  get  our  rightful  share  of  the 
fabulous  hobby  market. 


R.  S.  Yeoman 
Vice-President  and 
General  Manager 
Coin  Supply  Division 


IMPRINTED  CATALOGS 
NOW  AVAILABLE 

A  consumer  version  of  the  full  line 
coin  supply  catalog  has  just  been  pre¬ 
pared  and  is  ready  for  distribution.  This 
version  of  the  WHITMAN  supply  cata¬ 
log  is  known  as  No.  9290B  and  is  de¬ 
signed  as  a  give-away  piece  from  dealers 
to  customers. 

In  this  new  catalog  each  item  in  the 
WHITMAN  line  is  described  and  illus¬ 
trated.  The  value  of  showing  customers 
the  complete  line  lies  in  the  fact  that 
there  might  be  items  which  they  have 
overlooked,  and  in  knowing  that  all  of 
their  coin  collecting  needs  can  be  taken 
care  of  through  your  store,  they  will  re¬ 
turn  again  and  again  as  their  interest  in 
the  hobby  widens. 

Quantity  lots  of  these  catalogs  are 
available  imprinted  with  your  name  and 
address  at  a  very  nominal  charge  as 


listed  below: 

250  copies  @ . $20.32 

500  copies  .  30.22 

1 ,000  copies  @ .  50.00 

2,000  copies  @ .  94.62 


Catalogs  are  shipped  F.O.B.  Racine, 
Wisconsin,  and  should  be  ordered 
through  Jack  Hoffman,  c/o  Specialty 
Sales  Department.  WHITMAN  PUB¬ 
LISHING  COMPANY.  Racine,  Wis¬ 
consin.  Be  sure  to  include  the  remit¬ 
tance  and  the  exact  wording  of  the  im¬ 
print  that  you  wish  to  appear  on  the 
catalog. 


IN  THE 

PLANNING 

STAGE 

“A  GUIDE  BOOK  OF  MEXICAN 
DECIMAL  COINAGE,”  by  Profes¬ 
sor  T.  V.  Buttrey — This  book  is  nearly 
completed  now  and  will  be  added  to 
the  line  in  the  beginning  of  1963.  It 
will  probably  be  a  128-pagc,  hard 
cover  book.  It  will  undoubtedly  be¬ 
come  one  of  the  standard  reference 
books  on  this  subject. 
“MISSTRUCK  COINS,”  By  Charles 
Schcrmerhom — T  h  e  popularity  of 
this  subject  has  continued  to  increase, 
and  we  feel  we  must  produce  this  book 
as  soon  as  possible  because  of  the  pop¬ 
ular  demand.  Look  for  it  earlv  in 
1963. 

‘‘FOREIGN  COINS  STRUCK  AT 
THE  U.  S.  MINT,”  By  Charles  G. 
Altz — This  dollar  sized  Reference 
Scries  book  will  be  the  next  item  to  be 
released  in  this  series.  It  covers  a  very 
interesting  topic  and  is  bound  to  be 
popular. 

“AN  INTRODUCTION  TO  ROMAN 
REPUBLICAN  COINS,”  By  Zander 
H.  Klawans — This  long-needed  refer¬ 
ence  is  slated  for  mid-year  release  as  a 
hard-bound,  low  price  book.  It  will  be 
welcomed  by  collectors  who  have  been 
hampered  by  expensive,  out  of  print 
books  in  this  series. 

PLASTIC  COIN  HOLDER 
DISPLAY  UNIT 

We  have  recently  designed  a  counter 
display  unit  for  the  popular  2"  x  2"  plas¬ 
tic  coin  holder.  Because  of  the  small  size 
and  transparency  of  this  holder,  it  is  an 
unusually  hard  item  to  display  and. 
therefore,  this  eye-catching  counter  unit 
has  been  designed  to  call  attention  to  the 
many  features  of  this  holder.  The  setup 
counter  display  unit  is  constructed  of 
heavy  cardboard  and  acts  as  a  storage 
space  for  a  full  dozen  of  the  coin  holder 
boxes. 

A  limited  number  of  these  display 
units  have  been  manufactured  as  a  test 
of  their  effectiveness.  Upon  request  these 
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w'ill  be  available  to  you  without  charge. 
Orders  should  be  sent  to  your  regular 
jobber  supplier. 

The  size  of  this  unit  is  13"  high,  23" 
wide  and  7J4"  deep.  An  actual  plastic 
holder  may  be  affixed  to  this  unit  to 
dramatize  the  product. 

The  variety  of  counter  display  units 
available  without  charge  from  the 
WHITMAN  COMPANY  are  a  val¬ 
uable  sales  aid  not  offered  by  other 
manufacturers.  They  arc  designed  to 
create  easy  over-the-counter  sales  and 


can  be  very  helpful  to  the  growth  of 
your  business.  Do  not  overlook  these 
items  for  use  in  your  store! 

In  addition  to  the  aforementioned 
new  displayer,  the  following  items  arc 
also  available:  3  tier  book  and  35? 
folder  displayer;  the  Bookshelf  coin  al¬ 
bum  displayer;  Coin-Scrt  and  Bil-Sert 
open-carton  displayer  and  the  carton  of 
100  coin  tubes  which  also  serves  as  a 
display  unit.  In  addition  to  these,  several 
other  items,  such  as  the  40?  Check  List, 
decals  and  labels  arc  all  packaged  in 
their  own  counter  display.  The  free 
check  lists  which  are  available  through 
your  supplier  make  an  excellent  good¬ 
will  item  when  given  away  with  the  pur¬ 
chase  of  WHITMAN  items. 

NEW  COIN  BOX  DELAYED 
FOR  REVISION 

My  face  is  nearly  as  red  as  my  hair! 
After  promising  you  the  new  plastic  coin 
storage  box  in  two  consecutive  issues  of 
the  Merchandiser,  this  item  is  finally 
ready  for  distribution.  I  feel  that  you  are 
entitled  to  a  word  of  explanation  as  well 
as  another  apology. 

The  idea  of  adding  a  plastic  coin 
storage  box  to  the  line  was  conceived  last 
summer.  The  proposed  design  was  sub¬ 
mitted  to  a  pattern  maker  with  the  in¬ 
structions  that  the  box  should  be  of 
certain  dimensions,  made  of  rigid, 
durable  plastic  and  with  a  snug  fitting 
cover  as  nearly  air  tight  as  possible. 

The  blueprints  and  artist’s  conception 
looked  fine  on  paper,  and  when  we  were 
promised  samples  and  knew  that 
production  was  imminent,  we  gaily 
announced  the  event  in  the  August- 
Scptcmbcr  Merchandiser.  The  com¬ 


pleted  model,  however,  fell  far  short  of 
our  requirements  and  wc  decided  to 
forestall  the  release  of  this  product  in 
order  to  redesign  the  box  in  a  manner 
that  wc  felt  would  be  more  acceptable 
to  the  collectors. 

Samples  from  the  second  mold  were 
due  to  reach  us  just  prior  to  release  of 
the  October-November  Merchandiser, 
and  this  time  we  felt  that  nothing  could 
go  wrong.  Once  again,  however,  wc 
were  disappointed  to  find  that  the  model 
did  not  come  up  to  our  rigid  specifica¬ 
tions.  This  time  wc  went  all  the  way 
back  to  the  drawing  board  and  started 
over  with  a  completely  new  design.  The 
cost  of  all  of  this  experimenting 
amounted  to  many  thousands  of  dollars, 
but  it  seemed  well  worth  this  to  uphold 
the  WHITMAN  reputation  of  giving 
the  collector  nothing  but  the  finest  pos¬ 
sible  merchandise. 

At  long  last  the  plastic  coin  box  is  now- 
ready  for  distribution.  It  should  be  avail¬ 
able  through  your  jobber  about  the  time 
you  receive  this  Merchandiser.  This  box 
now-  boasts  of  features  that  will  not  be 
found  in  any  other  similar  item.  It  is 
made  of  rigid,  high-impact  polystyrene 
plastic,  one  of  the  few  plastics  which  is 
completely  inert  and  cannot  release 
harmful  chemicals  that  may  damage 
coins. 


The  WHITMAN  coin  storage  box  is 
a  convenient  2"  x  2"  x  9"  size  and  has 
two  removable  partitions.  The  base  and 
top  of  the  box  arc  designed  for  sturdy, 
non-toppling  stacking  and  the  cover  is  a 
perfect,  practically  airtight  fit.  The  sug¬ 
gested  retail  price  of  this  box  is  95?.  It  is 
listed  as  stock  No.  9732. 

STAR  JOBBER  HAS  EARLY 
COIN  CAREER 

Our  records  indicate  that  one  of  the 
top  twelve  coin  supply  jobber  accounts 
in  our  operation  today  is  the  Wichita 
Coin  &  Stamp  Company  of  Wichita, 
Kansas.  The  business  is  operated  by 
Jack  Hazelwood,  and  during  the  past 
nine  years  that  he  has  been  associated 
with  the  WHITMAN  COMPANY  his 
sales  of  oiir  line  have  increased  steadily 
year  after  year. 

When  Jack  Hazelwood  opened  his 
coin  shop  approximately  five  years  ago, 
he  was  one  of  the  youngest  professional 


numismatists  in  the  United  States.  To¬ 
day  his^  firm  has  become  one  of  the 
largest  in  the  Midwest  serving  the  needs 
of  collectors  not  only  throughout  Wich¬ 
ita  and  adjoining  states,  but  covering 
practically  all  of  the  Middle  West. 


This  section  of  shelving  in  Hozelwood's  store  holds 
over  3,000  dozen  WHITMAN  folders.  Dealers' 
orders  ore  promptly  filled  from  this  complete  stock. 

When  Hazelwood  was  seventeen  he 
was  already  a  part-time  dealer  in  coins. 
His  interest  grew  out  of  the  fact  that  his 
father,  Floyd,  now  a  Salina  manufac¬ 
turer,  was  a  coin  dealer.  Floyd  became  a 
dealer  by  accident.  A  debtor  paid  him 
o(T  with  his  coin  collection  and  Hazel¬ 
wood  had  to  sell  it  to  get  his  money 
back.  He  has  been  selling  coins  ever 
since. 

Jack  explained  his  interest  in  coins  by 
stating.  “Some  hobby  experts  say  that 
when  a  hobby  becomes  a  business,  it  is 
no  longer  a  hobby.  I  do  not  agree  with 
this.  My  greatest  pleasure  outside  of  my 
family  is  the  studying  of  coins.  There  is  a 
story  behind  every  coin  minted  since 
coinage  originated  700  years  before 
Christ’s  birth.  The  real  numismatic  stu¬ 
dent  wants  to  dig  out  and  preserve  these 
stories!” 

His  company  handles  not  only  coins 
and  stamps  at  wholesale  and  retail,  but 
a  wide  variety  of  books  and  accessories. 
His  father  makes  numerous  accessories 
such  as  holders  and  containers  for  coins, 
so  they  arc  a  joint  venture  in  distribution 
of  these  items  and  all  major  lines  of  coin 
and  stamp  supplies. 

By  coincidence,  Hazelwood,  a  mathe¬ 
matics  major  at  WU,  had  as  an  instruc¬ 
tor  the  late  Lewis  M.  Reagan,  who  was 
for  many  years  Secretary  of  the  Ameri¬ 
can  Numismatic  Association  and  a  long¬ 
time  collector.  Reagan  encouraged  him 
to  become  a  student  of  numismatics, 
suggesting  that  lie  enter  the  teaching 
field.  As  a  result  of  this  help,  Hazelwood 
started  a  large  library'  of  numismatic 
reference  books  which  is  still  growing. 

He  is  a  member  of  the  American 
Numismatic  Association.  American  Nu¬ 
mismatic  Society,  Oklahoma -Kansas 
Numismatic  Association.  Wichita  coin 
club  and  the  South  West  Philatelic  As¬ 
sociation.  His  first  coin  shop  soon  be¬ 
came  too  small  for  his  volume  of  business 
and  lie  opened  his  present  store  at  313 


West  Douglas  approximately  two  years 
ago. 

Future  plans  call  for  the  purchase  of 
a  larger  building  with  enough  room  for 
an  expanded  wholesale  and  manufactur¬ 
ing  operation.  A  building  with  plenty  of 
room  for  coin  club  meetings  and  displays 
for  the  benefit  of  collectors  in  the  area. 

At  present  they  employ  eight  full  time 
employees,  two  part-time  salesmen  and 
twelve  part-time  employees  who  help 
with  manufacturing. 

SALES  MANAGER  REPORTS 
RECORD  YEAR 

Pete  Foerster,  sales  manager  of 
WHITMAN  Coin  Supply  Division,  re¬ 
ports  that  this  past  year  has  set  a  new 
record  in  sales  of  coin  supply  items. 

He  noted  that  the  increase  in  volume 
was  undoubtedly  due  to  a  similaMcrowth 
of  the  coin  collecting  hobby  and  is  in 
keeping  with  a  national  trend  which  has 
been  going  on  for  several  years?4** 

Not  only  is  the  number  of  new  collec¬ 
tors  growing  from  year  to  year,  but  their 
interests  are  broadening  and  the  demand 
for  reference  books  and  a  more  complete 
line  of  coin  albums  and  holders  has 
meant  repeat  sales  for  dealers  through¬ 
out  the  country. 


Sale*  Manager  Pete  Foerster 

In  studying  monthly  sales  trends  for 
1962  it  is  interesting  to  observe  that 
March,  April  and  August  arc  the  peak 
months  for  sales  of  the  general  coin  sup¬ 
ply  line.  This  fact  seems  to  relate  closely 
to  the  periods  when  collectors  arc  ac¬ 
tively  working  on  their  hobby  and  prob¬ 
ably  represents  a  trend  throughout  the 
country.  The  most  inactive  month  for 
sales  of  coin  supplies  is  June.  This  phe¬ 
nomenon  has  been  realized  for  many 
years  and  is,  of  course,  due  to  the  start¬ 
ing  of  summer  activities.  To  bolster  sales 
during  this  month,  WHITMAN  has 
traditionally  scheduled  this  month  (or 
release  of  the  GUIDE  BOOK.  This  acts 
as  a  balancing  factor  for  sales  volume 
and  also  renews  the  collectors  interest 
which  continues  until  about  the  middle 
of  September  when  it  once  again  begins 
to  wane.  We  thought  it  might  Joe  inter¬ 
esting  to  note  whether  your  sales  trends 
follow  this  same  pattern,  and  perhaps 
these  few  words  of  explanation  will  help 
you  to  understand  the  market.  R 


January  was  the  month  for  releasing 
sales  catalogs  by  numerous  suppliers.  We 
noted  with  particular  interest  those  of 
Norm  Pullen,  Central  Jersey  Coin  Cen¬ 
ter  and  Harold  Cohn  of  Harco.  Both  of 
these  were  outstanding  and  serve  to 
show  what  can  be  done  with  a  little  in¬ 
genuity  and  a  planned  program  for 
building  sales. 

If  you  arc  looking  for  an  experienced 
printer  to  help  you  with  your  catalog 
problems,  we  invite  you  to  use  the  facili¬ 
ties  here  at  Western  Printing.  For  com¬ 
plete  details  and  prices,  contact  Mr.  Lou 
Nielson,  Jr.,  c/o  Commercial  Sales  De¬ 
partment,  Western  Printing  and  Litho¬ 
graphing,  Racine,  Wisconsin. 

A  large  selection  of  photographs,  ad 
mats  and  electrotypes  are  always  avail¬ 
able  for  your  use  when  planning  such 
catalogs.  We  arc  always  interested  in 
your  advertising  programs  and  arc 
happy  to  assist  you  when  possible. 


The  ready  money  system — Dun,  or  be 
done. 


The  publishers  of  Numismatic  News 
and  Coins  Magazine  have  initiated  a 
sales  bulletin  similar  to  the  Merchan¬ 
diser.  It  is  available  to  dealers  without 
charge  upon  request  to  Coin  Capital 
News,  lola,  Wisconsin.  Their  periodical 
covers  various  aspects  of  the  advertising 
world  and  is  particularly  keyed  to  their 
excellent  publications. 

The  counterfeiter  is  the  only  person 
satisfied  to  spend  money  as  fast  as  he 
can  make  it. 


Do  not  overlook  the  possibility  of  tie- 
in  sales  of  the  pressure  sensitive  labels 
and  decals  for  use  with  the  WHITMAN 
coin  tubes,  holder's,  blank  albums  and 
the  new  plastic  box.  These  accessories  go 
well  together  and  collectors  will  be 
happy  to  know  that  you  have  such  a 
variety  of  products  available. 


We  occasionally  receive  requests  from 
collectors  concerning  specialty  coin  al¬ 
bums.  Each  of  these  suggestions  for  al¬ 
bums  covering  misstruck  coins,  spe¬ 
cialized  foreign  coins,  etc.,  have  some 
merit,  but  we  arc  forced  to  explain  to 
them  that  it  is  impractical  to  produce 
such  items  at  a  reasonable  cost.  Addi¬ 
tions  to  the  WHITMAN  line  arc  always 
keyed  to  correspond  with  collecting 
trends  and  consist  of  popular  items 
where  volume  production  and  sales  re¬ 
sults  in  a  minimum  retail  price. 


FOREIGN  COIN  COLLECTING 
GAINS  IN  POPULARITY 

With  the  recent  publication  of  the 
fifth  edition  CATALOG  OF  MODERN 
WORLD  COINS  by  R.  S.  Yeoman,  we 
are  more  aware  than  ever  before  of 
the  growing  interest  collectors  are  show¬ 
ing  in  foreign  coins.  Increased  sales  of 
this  well  established  reference  book  have 
proven  the  fact  that  the  collecting  of 
foreign  coins  is  steadily  increasing  each 
year  and  that  the  WHITMAN  reference 
catalog  is  the  proven  and  accepted 
source  of  information  on  the  subject. 

Additional  proof  of  this  trend  has 
been  made  noticeable  to  us  through  the 
many  letters  that  are  received  from  col¬ 
lectors  all  over  the  world  offering  help¬ 
ful  information  about  various  obscure 
coinages  and  interesting  facts  which  they 
feel  should  be  added  to  the  book  to  make 
it  more  complete.  Over  the  years  these 
helpful  specialists  from  nearly  every 
country  have  made  the  book  the  most 
complete  and  accurate  book  of  its  kind 
ever  published.  Many  of  these  contribu¬ 
tors  nave  been  specializing  in  coins  of 
their  particular  country  for  many  years 
and  pass  on  information  which  might 
otherwise  be  lost  to  the  world. 

The  newest  book  covering  this  fasci¬ 
nating  field  of  collecting  is  COINS  OF 
THE  WORLD  by  R.  A.  G.  Carson  pub¬ 
lished  by  Harper  and  Rowe  in  New 
York.  This  excellent  book,  authored  by 
the  assistant  keeper  in  the  Department 
of  Coins  and  Medals  at  the  British 
Museum,  marks  a  milestone  in  numis¬ 
matic  history.  It  is  the  most  complete 
book  of  its  kind  and  covers  the  entire 
span  of  world  coinage  from  the  earliest 
times  to  the  present. 

COINS  OF  THE  WORLD  by  Car- 
son  is  not  to  be  confused  with  the  out-of- 
print  book  with  the  same  name  which 


was  formerly  published  by  Wayte  Ray¬ 
mond.  This  older  book  was  a  catalog 
listing  of  coins  of  the  world  similar  to 
the  WHITMAN  MODERN  WORLD 
COINS  book  and  was  purchased  by  this 
company  several  years  ago.  Material 
from  Raymond’s  COINS  OF  THE 
WORLD  has  been  incorporated  in 
WHITMAN  books  and  will  be  the  basis 
of  a  soon  to  be  published  work  covering 
foreign  coins  for  the  period  1750  to 
1850. 


WORLD  and  will  be  quite  different 
from  the  Harper  &  Rowe  book,  which  is 
a  historical  narration  and  not  a  reference 
book.  WHITMAN’S  COINS  OF  THE 
WORLD  1750-1850  will  be  authored 
by  the  noted  specialist,  William  D. 
Craig,  and  will  be  a  companion  book  to 
the  CATALOG  OF  MODERN 
WORLD  COINS  by  R.  S.  Yeoman.  It 
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will  give  individual  references  to  every 
coin  in  this  period  complete  with  prices 
and  illustrations.  As  might  be  expected, 
a  book  of  this  nature  will  be  many 
months  in  preparation.  It  is  something 
worth  looking  forward  to,  however,  and 
will  be  a  tremendous  asset  to  the  hobby. 

Collectors’  interest  in  foreign  coins  is 
further  supported  by  the  WHITMAN 
COMPANY  with  their  recent  publica¬ 
tion  of  specialized  catalogs  covering  the 
coins  of  Canada,  England,  Puerto  Rico, 
Virgin  Islands,  Alaska,  Hawaii,  the 
Philippines  and  world  commemorative 
coins. 

PROOF  SETS  AVAILABLE 
IN  NEW  ZEALAND 

There  has  been  a  considerable  amount 
of  interest  in  the  announcement  given  in 
the  past  two  issues  of  the  Merchandiser 
concerning  the  availability  of  proof  sets. 
It  is  interesting  to  note  that  a  few  for¬ 
eign  countries  also  issue  proof  sets  and 
they  arc  as  easily  obtained  as  the  United 
States  and  Canadian. 

New  Zealand  proof  sets  were  prepared 
for  1962.  These  sets  are  not  available 
every  year  and  it  might  be  wise  to  add  a 
set  to  your  collection  while  they  arc 
available.  The  1962  set  is  only  the  sec¬ 
ond  complete  set  to  be  minted  since 
1953.  It  consists  of  the  half  crown,  florin, 
shilling,  sixpence,  threepence,  penny  and 
halfpenny. 

The  sets  arc  packed  in  a  flat  polyethy¬ 
lene  slotted  container  to  provide  full 
visibility  from  both  sides  while  prevent¬ 
ing  the  coins  from  scratching  each  other. 

They  can  be  ordered  at  $2  per  set  if 
sent  by  seamail  or  $3.00  by  airmail,  by 
writing  directly  to  Coin  Collectors’  Club, 
P.  O.  Box  1527,  Wellington,  New  Zea¬ 
land.  A  bank  draft  or  money  order 
should  accompany  each  request. 


